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Nick Smith draws on his years of experience helping both individuals and companies build their
businesses, increase profits, and designing success coaching programs. Nick is the ultimate mo-
de-va-tor, termed differently than your usual motivator, he is the founder and Director of NTS
Modevations, a consulting and training organization, specializing in training the three areas of
mode; Image, Being and Systems. Through his training programs, lectures and seminars, Nick
Smith addresses men and women throughout America, including the executives and staffs of
many businesses, on the subjects of self improvement, image, achievement, goals, creative
business processes, and marketing. Nick is the author of ‘Do This! Be That!’, a profound in your
face book that explores the principles of success.

3 Areas of Mode.

Systems

All things come about through processes and systems. Even chaos is systematic. Nothing in this
world quantum leaps into existence. You have created everything in your life one simple process
at a time. Nick works with his clients in creating systems that are beneficial to their lives and
business aspirations. Step by step, you got to where you are and step by step, Nick will work
with you to get you where you want to go. Having a process allows you to move in the right
direction easily.

Being

Does your outer world match your thoughts? The answer is yes. You have thought yourself to
where you are. Thoughts are powerful things and they assist us in interpreting the feedback that
is constantly coming at us. If your mindset is moving in the right direction, your life will too.
Our perspectives of life greatly dictate our interpretations. Nick works with his clients in shifting
their vision to be in alignment with their aspirations. Together, you and Nick will create the
perfect mindset for you and your team.

Image

Nick assists companies and individuals in finding their true image. The outside reflection is not
always in alignment with the inner person. However, what a person or company is experiencing
and feeling on the inside will always show through in their image and company. Nick works with
people to get the outer and inner images in alignment. Who are you really? Who is your
company really? Let’s stop pretending we're something we're not and become who we truly are.
Nick will work with you to create your perfect all around image.


http://www.themodevator.com/
http://www.themodevator.com/

“I appreciate you taking the initiative to read this informative report. | know that by following
the principles | teach that you will experience the true success you have always dreamed of. Let
me work with you in making your dream life an actuality and leave that old life behind. You
deserve to succeed! ”

-Nick T Smith- The Modevator

“The Modevator”

Read me at: www.ntsmodevations.com

Follow me at: www.twitter.com/ntsmodevations

Engage my services by emailing now: Nick@ntsmodevations.com
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Persistence

This is the toughest part for most people. Is it easy for you to give up in the face of
adversity? For a lot of people, the motto becomes, “When the going gets tough, I quit!” I love
what David Cottrell says about persistence: “What separates winners from losers is the courage
to persist long enough to win.”

Imagine you’re in a race. The gun fires and you explode off the line with a huge amount
of energy, determined that you will be the winner of the event. You give it everything you have,
and it pays off by giving you a vast lead over your rivals. You think to yourself. “I’ve got this in
the bag!” You round the first turn and begin to feel slight fatigue. You notice that the other
competitors are catching up to you. Relentlessly you tell yourself to keep going, but little by
little, you lose stamina. You become disheartened and slow down even more as you begin to
ponder the reasons you’re running out of energy. As quickly as the thought fills your mind, you
are passed by one of the other runners. The crowd starts cheering for him. “They should be
cheering for me!” you tell yourself emphatically. Then another runner eases by you and another.
“What’s wrong with me?” you ask yourself. “Why is everyone else succeeding and I’m not?”
Seeing that the opportunity of being first across the finish line has escaped you, you begin to
slow down even more. The rest of the group plows by you as you come to a standstill in the
middle of the track. You decide in that moment this isn’t worth it, quit and walk, depressed, off
the field. You never even cross the finish line, and go home to sleep for a few weeks to honor the
depression you are feeling. Whenever anyone asks what happened, you blame something or

someone for the results of that day.



How often do you run your life, relationships and businesses this way? You start out
great with tons of excitement and energy. Everyone, including yourself, knows that you are
going to come out on top. You jump into it full force and take an astounding lead in your life.
Then it takes longer than you expected, a client says no, a girlfriend says she’s not interested
anymore, a friend says the economy is going to make it difficult to succeed, and you begin to
ponder the reasons these statements ring true for you. You begin to doubt. As you allow one
event after another to confirm your why nots, you slowly decay mentally and finally succumb to
the pressures of quitting. When people ask you what happened, you quickly blame everyone and
everything, never looking at your role and accountability.

When people set expectations for what the end should look like, they quickly become
disheartened when their lack of persistence causes it to take on the appearance of something else.
An alternative ending so to speak! Rather than pushing through to the creation they had in mind,
they quit.

Our biggest critic is our own mind. It will treat us more harshly than any other human
ever would. It wants to hear those negative statements and make them true. It will beat on us
until we finally believe that we are not good enough. It will torment us until we admit that we
can’t. It is more powerful than all of those naysayers put together. They are all on the outside and

it is not.

The biggest key to persistence is learning to shut this mechanism off. The next few
sections will provide you with tools for being unrelentingly persistent in the onslaught of

negative thoughts.



Swim Upstream—How to Move Forward When Everyone Else is Panicking

Are you familiar with the salmon? Salmon are saltwater fish. They are born in fresh
water, migrate to the ocean, then return to fresh water to reproduce. They overcome amazing
barriers to reach their goal. They face horrendous predators, devastating waterfalls, body-
destroying diseases and unearthly strong currents. They are relentless in their pursuit even in the

face of so much danger. The salmon will stop at nothing to reach its destination.

An amazing piece of information about these fish is that they can lie motionless for any
amount of time in the strongest current. They will not so much as wiggle a fin, and they won’t
move. If alarmed, on the other hand, they dart at lightning speed upstream against the current
instead of allowing themselves to be carried downstream by it, which would seem to be more

natural.

What do salmon have to do with you? In the face of many challenges when pursuing your
goals, you have an opportunity to charge headstrong into the adversity or float downstream.

Someone once said that even a dead fish can float downstream.

In difficult times, most people jump ship and swim or float like a dead fish with the
current. Those who stand firm will see the possibilities that are available in the face of so much
fear and negativity, because they will be ready to charge forward at lightning speed to take

advantage of the opportunities that will arise. Are you one of them?

As in the example of the runner, in place of succumbing to the power of negative

thoughts, he could have charged forward through the thoughts to the intended goal.



Like the salmon, when we are presented with a challenge we get to charge into it! The
key to progress in difficult times is committed action: Action at lightning speed beyond the
setback. What does it take to move forward when fear strikes? It takes courage, clarity of

purpose, trust and passion.

When the crowd or your mind is running in the opposite direction, it is up to you to stand
firm and, at the sight of opportunity, charge forward into success. There will be times when you
don’t see the opportunities before you. Your forward action will make those opportunities clear

and bring about the rewards.

When I was selling real estate, I remember one bitterly cold winter in particular. I hadn’t
sold a home for what seemed like an eternity, and things were getting extremely difficult. | had
no clients and no prospects. | had known for some time that when | take committed, lightning-
speed action, creation steps in and fills in the gaps. | determined that | would go out in the dead
of that obscenely cold winter and knock on doors. | had no idea if it would work or be a

complete waste of time.

While everyone was comfortably warm in their homes on that frigid day, |1 was out
trekking through the knee-high snow from door to door. I must have looked more like an Eskimo
than a real estate agent, yet the people were kind enough to let me in. I gathered a lot of names
that day, and not one of those was ready to work with me. When | got home that night | felt like
an utter failure. That same evening my phone rang. One of my past clients asked me if 1 would

like to represent their friend in the sale of their home. I emphatically said “Yes!”

| gained a client that day. It came because | was willing to step blindly into the unknown

regardless of the outcome. Because of my action, that client called me.



We may not know what the results of our actions will be. It is not up to us to know the
mechanics or the hows. It is up to us to know that by our committed action the results we seek
will come. We get to take action. This key to your success will push you forward into the

actualization of your goals as you originally intended them.

Daily Steps to Affirmations

An affirmation is a positive statement that we repeat aloud or in private repeatedly to
bring about the things we desire in our lives. This statement is always in the affirmative and may
sound like this: “I am a powerful, wealthy man!” or “I am healthy now!” These statements,
repeated over and over again, become a part of us. Not the external fleshy part, the deeper

internal part.

In the case of our runner, he bombarded himself with negative thoughts. Although
outside forces may say or do things to affect our course, none of these will take hold unless we
allow our internal dialogue to accept it as its own. An affirmation is a way for us to take the

thoughts off of what we don’t want and realign them with our goal. What we focus on, we create.

Our minds are wired for automation. When you were a baby, chances are you started like
most of us, crawling. Not too many babies walk home from the hospital. Truth be told, they
don’t crawl home either. As you were learning to walk it took a great deal of effort and focus to
take that first step. You probably fell down a few times. With time and repetition, your body
began to take over. You didn’t start each day at that very first step. The mind retained that
information and you were able to progress from where you left off. There came a point in this
process wherein you could walk effortlessly. Now, I would venture to say, you don’t even have

to think about walking, you just do it.



Our body has the ability to automate those things that are vital to our livelihood. Do you
have to think or tell your mind to make your heart beat? Do you remember to breathe in and
breathe out? Did you tell your body to maintain its temperature of 98.6°? How many things did
you do while you were driving to work today? Did you talk on the phone, put on makeup or
write some notes? As our body begins to experience repetition, it begins to notice that this is
important and retains it in the “Keep” database. It becomes automated and we can begin to do it

without any conscious thought.

Affirmations allow us to retain fresh in our minds those things we would like to actualize.
They trigger what is known as the Reticular Activating System (RAS). This is a part of the brain
that is believed to cause awareness and motivation. This is also believed to be the system that

maintains the body’s essential functions like breathing, heart beat and other automatic functions.

When we repeat something over and over again it becomes habit and this part of our
mind will automate it. If I say for example “I only see blue Volkswagen Beetles,” my Reticular
Activator will show me all of the blue VVolkswagen Beetles. If | repeat over and over again that |
am powerful, the RAS will kick in and show me all of the reasons why | am powerful. This
incredible tool not only keeps us alive when we are doing a million things and driving, it brings
to our attention the things that are most important to us. It will also automate the habits that will

be necessary in reaching our goals.

Alternatively, if we repeatedly say there is a lack of money, time or anything else, our
RAS will show us the reason why those statements ring true. The RAS will automate those
actions (or lack thereof) you would need to take to reach the actuality of a lack of money, time or

anything else that seems lacking.



Imagine a baby wanting to walk. Let’s suppose this baby had the use of affirmations. He
determines that he will walk and every day he lies on his back moving not even a muscle, saying
“I can walk smoothly now!” He repeats this over and over again, day in and day out. Months go
by and he doesn’t miss a day of his affirmations, yet he never moves a muscle. Do you think this
baby will ever walk? Not if he never takes action. The RAS is not a magician. Just saying
something over and over again doesn’t mean it will come into your space. This occurs when we

take action.

Many believe that by saying something over and over again, it will magically appear in
their life. This is not true. Although we can create automation through repetition, we cannot

bring about the item until we take some form of committed action.

It is unfair to say that one will be a millionaire while this same person sits at home
watching TV. Yes, they may say their affirmations as they sit in front of their favorite reality
show, but this will not bring the millions of dollars to their door. You cannot reap what you do

not sow! Just talking about farming does not make you a farmer!

Affirmations must be welded to committed action. This allows your talk to become your
reality. The repetition of both your affirmations and committed action will allow your RAS to
become your biggest advocate. It will assist you in automating those things that will make your
goal a reality. It is said that it takes 45 days to stop a bad habit and the same amount of time to
create a new good one. You must be consistent in your efforts, and the energy you feel towards

creating the new habit must be equal throughout the process.



Language of Increase

Let me explain what the language of increase is by explaining what it is not. The
language of increase is not scarce in any way. It doesn’t think about the negatives of a situation.
It doesn’t associate with worst case scenarios. The language of increase doesn’t feel as though
everyone is out to get it. It doesn’t wonder why everyone else is succeeding and it’s not. It

opposes negativity.

The language of increase is abundance. It is speaking in a way of accountability and

plenty. When we use this language, we can do anything.

Some of the favorite words and statements of the language of increase are: | can, | will, |
am, abundance, plenty, joy, happy, wealthy, share, assist, love, accountable—and there are many

more.

When saying affirmations, it is rare that you hear someone say “I will be a wealthy if...”
The language of increase dictates that we say things as though they already are even though it
has not happened in this moment. Instead of the saying above, we would say, “I am wealthy

"’

now!” The language of increase doesn’t doubt. It knows that what we say is as real as anything

we might physically see.

When | use the language of increase, 1 am confident in my words. They are words of

truth. I say them because | take the action necessary to make them a reality and they manifest.

Any words that cast a shadow of doubt on my plans or goals are not of the language of
increase, but the language of decrease. Similar to the North and South poles, there are poles in

the language we use. One builds us up. The other tears us down. There is no middle ground.



Moment to moment you are speaking one or the other. You are speaking yourself into abundance

or scarcity.

To begin using the language of increase, you become aware of the words you are using.
Every word is critical and absolutely revealing. As you pay attention to your words, notice the
feeling you get when saying them. How does it feel when you say help vs. assist? Hate vs. love?
Can vs. can’t? Will vs. should? There is a strong power in the words we use, and by choosing the

strongest words, we create that power within us.

The language of increase is the power of creation. The airplane didn’t come into
existence because someone said “I can’t!” All things come into existence by the use of this
language. Since that is the case, it is time for you to start using it in the creation of those things

you desire most in your life.

“Since we cannot change reality, let us change the eyes which see reality.”

—Nikos Kazantzakis

Diligence

“What we hope ever to do with ease, we must learn first to do with diligence.”

—Samuel Johnson

This is stick-to-itiveness. I can never look forward to being like Tiger Woods if I don’t
get off the couch and hit balls every day. Not only do | need to hit balls, but I must have a goal of
hitting them within six inches of the pin every time. With that goal | will make adjustments and

take actions conducive to making that goal a reality. This is productive diligence. It’s taking



action on a consistent basis with a determination to accomplish a certain goal and adjusting

appropriately until that goal is reached. Diligence is not quitting before the goal is obtained.

| talked about the runner quitting the race prematurely because he got into his head.
When we choose to obtain a goal, feedback starts to come back at us in many forms. We may

miss the mark, associates may offer advice or outside forces will present themselves.

The only person who can interpret your feedback is you. Will you filter it through the
language of increase or decrease? Will you make appropriate adjustments or will you quit? Our
interpretation of the feedback will greatly affect the amount of diligence we give to something. If
I feel like something is going well, it’s easy for me to remain diligent and continue in my pursuit.
If I interpret it as going poorly, | have a tendency to lose focus and interest. Therefore, my
attainment of that goal suffers. As feedback comes in, it is neither good nor bad. It is merely

feedback. The classification | give it determines my interpretation.

Diligence is greatly affected by health. When | am in a healthy, energetic state, | can do
anything. | feel as though nothing can stop me. However, when I’'m tired or sick, nothing can get

me out of bed.

The body works efficiently with proper nutrition and exercise. There is a direct
correlation between my physical and mental health. When | feel healthy I think healthy thoughts.
When | am unhealthy my body and mind go into chaos. My mind will have scattered thoughts

and my body will experience anxieties and pains.

Are you eating properly? When you’re eating that truck-sized burger, can you hear your
heart slow down? I can. Don’t get me wrong, a truck-sized burger may taste good once in a

while, but when it becomes breakfast, lunch and dinner your body will suffer. The heart will



pump slower and the brain will work less efficiently. Less efficient mind power equates to

decreased desire and a reduction in diligence.

One of the biggest killers to my creativity is caffeine. When | drink it | experience an
enormous amount of anxiety and tension, which in a lot of cases triggers the infamous fight or
flight response. The littlest things annoy me. It is in these frustrated states that I give up on my
goals or postpone them. I become a giant procrastinator. I say to myself “I’1l just wait until I feel
more relaxed.” This would be fine as long as it’s not followed by another dose of the caffeine.

Do you experience something similar?

Alcohol has a tendency to cloud focus. It is commonly used when one is attempting to
quiet the mind. | feel that when someone becomes addicted to this drug, it is to find peace from

the endless mental chatter. | can promise you that chatter is not the language of increase.

Both of these chemicals have the ability to change our conscious state and affect our

nerves. Both can create a sense of loss of control and reduce our diligence.

To be diligent with something we must believe that it will come into reality. We find
something we can put our heart and soul into. Every person is unique. Their goals are different.
Not everybody wants to be a professional basketball player like LeBron James, and nobody will
ever be as good at being him as he is. Find your unique passion. What is it that excites you the
most? What would you do even if you never made a dime doing it? It’s easy to be diligent when
you love what you are doing. When was the last time you said to yourself, “I love what | do”?

It’s time to find that. It will be an enormous diligence boost.



Committed Action

A few years ago a few of us went golfing at a company party. My friend had just
purchased a beautiful set of golf clubs that he unwrapped just before we arrived at the course.
We pulled our cart next to the first tee and were accompanied by some other golfers. The tee was
elevated above the course, and the fairway had a line of beautiful homes down the right hand
side. My other friend was the first one to tee off. He hit that ball like a missile straight down the
fairway for what seemed like two hundred yards, just a gorgeous shot. | followed him with my
shot and although not as beautiful, it made it down the fairway. My friend stepped up to the tee
with his shiny new driver and took some practice swings. He lined up his club head with the ball
and proceeded to extend back for what we all knew would be a powerful shot. He came down at
that ball with everything he had, powered through the shot and spun completely around—almost
like Goofy in the Disney cartoons—and nearly fell over as the ball stayed proudly poised on the
tee without so much as shaking. We all fell out of the golf carts with laughter as he stumbled

back into balance. He may not have hit that ball, but he was committed.

When you take action, are you going at it with everything you’ve got? Are you holding
back? Being committed means you are taking it on with everything you’ve got no matter what

the outcome. Whether it works or not, you are willing to give it your all.

There are some things that cause us to not commit. The biggest of these is doubt. Doubt
can cause a person to hesitate, and hesitation tends to cause damage. The fear of the unknown

keeps many of us from stepping out of our comfort zones into the new world we intend to create.

| repeat, 90% of all “what if” statements never come true! That means all that energy you

are putting into worst case scenarios is wasted energy. If we know that 10% of the time



something bad will happen and can say to ourselves “It is what it is. Now what?” we will always

find a way to overcome the small amount of negative occurrences.

To be committed to our goal is the only way to reach it. All of our committed actions will
go towards its attainment. It will consume our thoughts. We will find creative ways to attain it.

We will create alliances. We will do whatever it takes to make it a reality.

Thomas Alva Edison never failed. He found 10,000 ways that didn’t work. Are you ready
to test the 10,000 ways that don’t work to get to the one that does? That is the type of

commitment | am talking about.

When a person is taking committed action they do not quit before reaching the goal. They
know that the beginning actions are just as important as the last. It takes consistent effort all the

way through the goal to accomplish what we desire.

As you can see, our minds are designed to assist us in reaching our goals. It is not as easy
as plug-n-play. However, with repetition and commitment, we are able to use the tools in this
chapter to power through our goals to their absolute attainment. By making a conscious effort to
obtain our goal, we will speak and act repetitively in ways that will expedite this process. With

practice, we will learn to go from point A to point B with less and less effort.

When our goals come to us easily, it’s time to set bigger goals.



Trust

| attended a workshop in which | was asked to disclose to another person, a matter of
minutes after meeting them, whether | trusted them or not. | found myself dialing into my past
experiences with similar-looking people and made snap judgments about the person. | found
myself sweetening the sentence as | announced my trust level. I learned that it is not a matter of

sugar coating. I either trust or I don’t trust. Yes, it’s that simple!

As | reach for my goals, | either trust that | will reach them or I don’t. Anything short of

trusting is not trusting.

Trust is the confident expectation of something. It is usually with things we don’t have
knowledge of. We believe something will happen as planned and therefore go into it whole-

heartedly.

Many of the goals that we set are unseen. What | mean by that is that they are not actually
a part of our lives in the moment we create them. They are things or abilities we would like to
attain. Because they are not tangible in our lives in the moment we set them, trust is required in
order to take action towards their attainment. If you remember, earlier | talked about knocking

doors in the cold of winter. | went out trusting that something good would happen, and it did.

Faith is to believe and trust while taking action.



Universal Order/Chain Thesis

The universe is orderly. In fact, | would say it thrives on order. There is a hidden chain
that connects all events in our lives. There comes a point in each chain we assemble when we are
unable to find the next link. We may be able to see the sequence of the chain two or three links in
advance beyond the missing link, but at times are unable to find the link needed to complete the
chain. We have an idea of what the link should be, yet have no idea where it can be found. Here
is where | believe the universe steps in to assist us in maintaining order in our lives. Imagine you
have a goal to become a business owner. You have in your hand a beginning link (the starting
point) and the end link (the goal). There are a group of links (events) that need to occur before

you can connect your beginning link to the end.

There has never been a man who went from start to finish with no effort in between. As
well, a chain with only two links isn’t always effective. Because you have put together a starting
and ending point, the universe in its desire to maintain order begins the process of providing the
originator with the missing links. The links can come in many forms; they can be an idea, a
person, a place, etc. Suppose this business owner needs financing for his business venture yet he
knows of no one personally who can provide that financing. He may perform a search online or
in the phonebook to find the solution to his problem. My feeling is that because of his

perspective on the situation, it may be difficult to find the link he is seeking.

There is a hypothesis by Rupert Sheldrake that states we are all connected on an unseen
level. Some people call this a telepathic connection. He found through studies in animals that
dogs were able to anticipate the return of their owners before they headed home. The dogs were

able to sense that their owners had decided in their thoughts to go home, and would immediately



go to the window and wait for them. Sheldrake felt that if animals were capable of this
connection, humans would be as well. His studies went on to find that we do have a sense
beyond the normal senses of an organism (i.e. sight, hearing, taste, smell and touch). The
majority of us have experienced this sense in those times when we have felt someone staring at
us, or have thought of someone and received a call from them shortly after, even though they

were clear across the world.

My chain thesis is as follows:

In the example of the business man, he knew his starting point and he knew his
destination, yet he was not sure which specific links would connect the two points. Let’s say for
this example that the step beyond the financing is to buy materials and supplies as well as a place
of business and he has already established the relationships needed to complete those tasks. In a
sense, he has already found the link that would be next in line to the financing. Beyond the
financing and supplies, he has an idea of who his clients will be and what he will charge them to
use his services. Let’s just say, for the example’s sake, that he knows every step that will take
him to completion except where the financing will come from. He knows that S (start) + X
(Unknown Financing) + M (Materials) + A (All Else) = B (Business). He also is confident that

“X” exists.

If Sheldrake’s hypothesis holds true, the man has an unseen connection with “X”
although he may not know who or what “X” is. On an unconscious level he should be able to
connect with “X” and communicate his needs. The business man would need to focus his
thoughts on “X” and tell the universe or God, “l have everything I need to reach my destination

except “X,” | know ‘X exists and I need your help in arranging the meeting.” The business man



would need to be open to the thoughts and inspirations that will come to his mind. He may be
asked to place an ad, or go to a meeting with a friend, or call someone and ask them a specific
question that will trigger the meeting. The business man has to be open to the idea that one of
these events is going to lead him to “X.” Simultaneously, “X” will receive insight unawares, that
will lead him to the business man. The more power and thought given to finding “X” by the
business man, the more likely they are to meet. Less thought and meditation given to finding “X”

lessens the chances of meeting.

If there is a step that is holding you up from reaching your goal, focus on that step, put
great strength into your thoughts, focus your thoughts on finding that step and you will find the

solution, or it will find you.

Taking Risks/Intention

When someone is willing to take a risk, they are taking a chance on the unknown;

stepping out of their comfort zone.

If you hadn’t taken the risk of walking when you were a baby, you would still be
crawling. If you didn’t take the risk of driving a car when you turned 16, you might still be

walking.

T.S. Elliot said, “Only those who will risk going too far can possibly find out how far one

can go.”

Risk is a part of the ever-growing life. It starts with an intention. This word comes from
the Latin root for tendons and literally means “to stretch towards.” As we intend our goals, we

are stretching towards them. This intention requires risk because we are usually stretching into



the unknown. This stretching allows for growth and the attainment of those things we desire. In
talking about the literal benefits of stretching our bodies, we can see how the benefits are similar

to the stretching we experience when reaching for new attainments.

Below are the actual physical benefits of stretching. The description that follows is a

reflection of the true benefits of intention:

Reduced Tension—When we get out of our comfort zone and accomplish something we
thought might have been out of reach, there is a sense of relief that is experienced with its
achievement. The anxieties experienced by the mysterious unknown disappear and we can revel

in the accomplishment.

Increased Range of Movement—As you reach a goal, it becomes easier and easier to hit
it again. When a goal becomes easy to attain, you can intend for goals which are just out of
reach. Little by little, you will gain an increased range of motion in the reaching of your goals.

Risk going too far to see how far you can go!

Enhanced Coordination—The more you accomplish something, the better you become.
Skills and wisdom are gained. With practice, it becomes an ordinary part of you. Your body will
work with you in making it natural and easy. Soon it won’t seem like a stretch to reach for those

idealistic goals.

Increased Circulation—While you intend for your goals you will notice an increased
circulation. It may come in the form of money, love, friendship or any of those things or feelings
that are important to you. This increase will allow you to continue forward in the attainment of

your other goals.



Increased Energy—Once that money, love and friendship start flowing or you begin
experiencing success, what happens to your energy level? It will go through the roof. You will

feel as though you can accomplish anything. You feel like the King of the World.

If someone is unwilling to step out of their comfort zone, they will never experience the

joy that others experience by risking.

Wisdom is the key to risking productively. Let’s suppose you say, “I am going to be a
millionaire and I will do it by robbing banks all across the nation!” This may be a possibility.
However, it is not a wise choice. For one, it is highly illegal and will likely end in death or life

behind bars.

The risks you deserve to take are the ones that will assist you in obtaining your goals. It
may be risky to talk to people you don’t know on the phone. It might seem like a risk to talk to
that girl you’ve always wanted to take on a date. It may be a risk to invest your money in a new

venture.

When one is willing to risk, they are also ready to receive the rewards or learn the lessons
that are offered when it works or doesn’t. If you never step out of that comfort zone, you will
continue to receive what you have always gotten. If that is the case, be grateful for what you
have, because you are the one creating it. If you want to see it change, you will have to do things

differently.

Attracting What | Desire into My Life

| almost imagine a fisherman with his pole in hand and a large tackle box full of different

lures. Some are colorful and large. Others are simple and small, but each lure serves its purpose



in attracting what he wants in his life: fish! As nice as his lures might be, he will never catch a
fish unless he attaches one to a line and throws it in the water, and even if he throws it in the

water he must reel it in appropriately to gain the prize.

Do you feel like you can obtain your goals if you never take action? Wayne Gretsky said,
“You miss 100% of the shots you never take.” | feel a lot of people believe that just because
they want something and it’s the only thing they think of, talk of and dream of that they will
obtain it. Yet they never take action towards its attainment. They think it will mysteriously

appear. That is ridiculous!

Things become attracted to us when we become value magnetized. This is magnetization
that comes about by the actions associated to the value we create. If | write this book, it may be
amazing. But if | never have it published or tell the world about it, no one will ever know. | need
to tell everyone that | have done something that merits reward. I’ve pondered this aspect a lot.
What does it take to create this magnetization? | like the idea that the more 1 do, the more likely 1

am to see a positive result.

Let’s say I create something amazing. This something will revolutionize the world and
bring about an incredible positive change for all humanity. No one else has created this item, and
| am the only one who knows about it. I tell my friends about this thing, and they are amazed.
They tell me that | have invented the greatest thing in the world. I sit back, mentally patting
myself on the back, and continue to tell myself that what | have done is monumental. | decide to
tell a few more people what | have done and they, too, are amazed, and | give myself some more
back patting. | continue doing this disclosure/back pat routine for several years, feeling I am

making progress because | have told all these people about my product. A strange thing happens.



I go out and talk to my friends about my great invention and they begin to shun me. They have
all heard the story a thousand times, but have yet to see or experience the product. They become

bored with my antics and my product fails.

One day in my sadness | am watching the news (because that is what sad people do) and
they announce an invention similar to mine but far more inferior. The world praises this creator
for his invention and I become agitated. “I have a better product!” I shout inside. But it’s too late.
This person did what | did not. He let the world experience his product. He went to the media,
his friends, his family and associates. He networked and mingled and showed people his product
while | casually disclosed what | had created whenever | needed a boost of ego. One worked

diligently, the other casually, and the difference in results are quite significant.
| have written a poem that illustrates this quite well:
Two Spiders
Two spiders spun their webs
In two very different places.
I will tell you how they came

To occupy these spaces

One day a wise old spider

Showed two friends the secret way



That they could both be like him

And live in strength some day

They both agreed it could be done

If they followed in his plan

They looked at him with much respect

Each said the words “I Can!”

Both spiders started working hard

They surely gave their best

As time went on, while one would work

The other liked to rest

Herein came the greatest change

Between these spiders two

The one would be most diligent

The other would fret and stew



In time the hardest working spider

Would see results compounded

While the other in his lazy efforts

Found his returns confounded

So now we see two spiders

And how their time was spent

One spider gained the promised prize

The other not a cent

That is how two spiders spun

In two very different places

It came from all the choices made.

Their diligence picked their spaces.

It is through our diligence and actions that we create the positive outcomes we seek. Just
having the best idea or greatest invention is not enough. He who markets the best, talks the most

and works diligently, wins.



Some people feel as though discounting what they charge is a way to show value. They
think by being the least expensive, they will gain the respect and business of their peers. Yet this

undercharging causes them to remain in mediocrity.

People usually won’t tell you that you’re underpriced. I am shocked when I hear the news
of a gas station mistakenly pricing their gas low and nobody says a thing. They fill up their tank
and drive off. After all, they justify, they didn’t make the mistake. That’s just taking advantage

of someone.

I made the choice in the past to undervalue myself, and | paid the price. | got exactly
what | wanted for my services, but | experienced a lack of money. | learned a fantastic lesson. |

learned to never do that again.

People will always tell you if they feel you are overpriced. Don’t let this stop you. Some
people think .99 cent hamburgers are overpriced. If one person tells you that you are overpriced
it is only an opinion. Remember, they are seeing the world through their perspectives and filters.

If a lot of people tell you you’re overpriced, you may want to take a look.

| talked about universal order and how my taking the action to obtain something will
cause things to align and allow me to achieve it. I will be attracted to it and it will be attracted to
me. The goal and | will meet at the perfect time if | act on the thoughts as they come to me. If |
am inspired to do something and | ignore it, | may make it harder to achieve my ambitions. Be

open to the possibilities when luring in your goals. They may be luring you in as well.

Choose up!



1- How did this report shift your view of persistence and trust?
2- What steps can you take right now to reach your goals?

3- Areyou ready to go for it?

Share your thoughts with us now by emailing your insights to thoughts@ntsmodevations.com

Did you like what you read today? Would you like to learn more?

Email NTS Modevations now for a complimentary 1 Hour Mode-valuation. You will never know if this
is a fit for you until you experience Nick live. Don’t lose out on this once in a lifetime opportunity to
have the personal training and attention that you deserve.

Click Here Now to reserve your complimentary evaluation. Act now, because spots are limited and
they do go quickly. There are only 10 spots available and this offer expires on June 15, 2009 at 5 P.M.

Your life will never be the same again, and that is good news!

Choose Up!

Subscribe to the NTS Modevations RSS Feed by clicking here
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